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A
re successful commercial 

real estate brokers made 

or born? The answer may 

be “a little bit of both,” but one of 

the keys to successfully training 

inexperienced brokers is recog-

nizing the difference and knowing 

what can and cannot be taught.

sarily be learned include the ability to 

THERE ARE  
SOME “MUSTS”

that there are certain attributes and 
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to take a couple of real estate courses 
after school and/or already has their 
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YOU’VE GOT TO  
BE TAUGHT
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“ The information a broker learns today may be of little
value in the immediate future, but capturing that market
data or personal information on a prospect will pay
dividends as they build their CRE career.”
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start of your career and focus on both 
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KEYS TO SUCCESS
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