
to sell the locations as a portfolio to a 

sin le er  ith a lon ter  lease ac  
n er a sin le lease  electin  a er 

that could potentially fund future location 
ro th in si ilar transactions do n the 

road as also a desire  if possi le

eith s and a riel il erstein s r s 
ha e had a relationship for se eral years  
and eith as ed a riel s tea  to rin  
forth any ood uyer candidates  a riel 
ulti ately had t o nalist uyer clients 
for the transaction  and the uyer chose 
one of those t o   apital  as its 
preferred uyer  

eith ils i had a ulti year relationship ith  ental 
 upply  a re ional pro ider of hea y e uip ent rentals  

pri arily to construction trades  
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Client Objectives

 elease capital to redeploy into hi h  
in est ents

 artner ith lon ter  oney that could 
replicate this transaction for future locations

 nsure certainty of closin  the rst ti e

 id ar et  pro ta le pri ately held sell
er/tenant

 ortfolio spread across e as and lorida

 etal industrial uildin s ith si ni cant 
outdoor stora e areas  uasi retail in their use

Solution 

 ncluded s and other ro ers in the 
ar etin  of the portfolio to achie e est 

distribution

 lti ately or ed ith abriel  hose 
capital ar ets focus brou ht additional  

uali ed buyers to the table  and structured 
so e additional transaction features for the 
seller/tenant

 e era ed  relationship trust to deli er 
certainty of e ecution to client/seller


